
Call today to schedule a call
with your marketing specialist.
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45 Prospect Ave | Albany, NY 12206
TEL: 1-800-243-5334 | FAX: 1-800-720-0780 
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CONTACT ME FOR A FREE CONSULTATION
TO LEARN HOW I MAY BE ABLE TO

HELP KEEP MORE MONEY IN YOUR POCKET.

Dear

Could your paycheck be bigger? Probably!  
According to the IRS, the average 2019 tax refund, 
received by 75% of Americans, was $2,535. That’s an 
average of $211 that these taxpayers are overpaying  
in withholding taxes each month! Are you one of them? 

A tax refund is not a windfall. It is YOUR hard-earned 
money that the government has held for you—interest 
free. Rather than sending that much to the government  
to hold for you until tax time, wouldn’t you rather use your 
money to pay bills or better yet, invest for retirement? 

Give yourself a raise!
You can adjust your withholding anytime. Go to
https://apps.irs.gov/app/tax-withholding-estimator to 
calculate how much you need to withhold so you do not 
have to pay in more at tax time. Then complete Form W-4 
and submit it to your employer. Ka-ching!
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I PRIDE MYSELF IN BEING THE FINANCIAL 
PROFESSIONAL YOU CAN TRUST TO:

SCAN TO
SCHEDULE AN 
APPOINTMENT

Listen! I’ll get to know you, your goals and understand your financial situation. 

Life’s hectic. Let me help you organize a realistic spending and savings plan. 

When it rains and pours. Let’s figure out how to protect you from the unexpected. 

Explore opportunities. Find ways to help make funding college for kids affordable. 

Focus on YOU! Make saving for retirement a priority and help keep it that way.
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Wouldn’t you feel better knowing that your 
financial life was organized and on track 
toward the goals YOU set—with ongoing 
guidance from a financial professional you 
trust? That’s what I do.  

Schedule a call so I can learn how to help 
relieve your financial stress.

KAREN PETRUCCO
Account Manager, LTM Client Marketing
kpetrucco@ltmclientmarketing.com
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CALL ME TODAY TO
SCHEDULE A REVIEW

LET’S KEEP YOU ON PACE.
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Are you one of nearly half of Gen Xers 
who believe you cannot start saving 
for retirement until you have paid off 
all of your credit card debt?*

You can do both! Let me guide 
you with options. My job is to help 
people get out of debt, set their own 
financial savings goals and then help 

them make informed decisions and stay on track. 

I can be your resource!

Source: Generations Ahead Study, 2017. SCAN TO
SCHEDULE AN 
APPOINTMENT
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Anthony,

Want to pay off your credit cards?
You Can! First, draft a budget, cutting unnecessary expenses and list 
your debts. Pay off the smallest balance as fast as you can, while paying 
minimum payments on the rest. Then tackle the next smallest balance. 
You’ve set off a chain reaction. Your credit card debt is falling away like 
a row of dominos. Remember to stop charging more than you can afford 
each month! This requires commitment, but you can do it.

Contact me today to learn how I can help you!

CALL NOW TO REDEEM!

COMPLIMENTARY
FINANCIAL REVIEW

I specialize in helping people get their 
financial life in order—and keep it on track—

from start to finish. I can help you, too!  

SCAN TO
SCHEDULE AN 
APPOINTMENT

#1 STRESS#1 STRESS
IN LIFE

f inances

CreditWise, February 2021
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Wouldn’t you feel better knowing that your 
financial life was organized and on track 
toward the goals YOU set—with ongoing 
guidance from a financial professional you 
trust? That’s what I do.  

Schedule a call so I can learn how to help 
relieve your financial stress.

KAREN PETRUCCO
Account Manager, LTM Client Marketing
kpetrucco@ltmclientmarketing.com
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You work hard. Long hours, kids, parents and chores don’t leave a lot of 
time for everything else. But you NEED a game plan for your future financial 
security.

SCAN TO
SCHEDULE AN 
APPOINTMENT

Get in the Game
We start with an understanding of 
your current circumstances and 

where you want to go. 

Defend Your Position
The unexpected can have 

devastating consequences. 
Plan ahead to protect yourself 

and your family.

Pay Up
We’ll devise a plan to pay off debt—

while investing for the future. 

The Winning Move
Retirement preparedness! Loans are 
available for college and mortgages, 

but not for retirement. 

Schedule a call to learn how
we can get you on the winning path. 
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CALL TO GET
STARTED TODAY!

“I JUST HAVEN’T GOTTEN AROUND TO IT”
is the #1 excuse why Americans don’t have a will.

Source: Caring.com’s 2019 Will and Living Trust Survey

Karen Petrucco
kpetrucco@ltmclientmarketing.com
www.ltmclientmarketing.com

Karen Petrucco

1-800-243-5334

Securities offered through <<ABC Financial>>, Member FINRA, SIPC. <<ABC Financial>> and LTM 
Marketing Specialists LLC are unrelated. This publication was prepared for the publication’s provider by 
LTM Marketing Specialists LLC, an unrelated third party. This was not written or produced by the named 

representative.

45 Prospect Ave
Albany, New York 12206

LTM Client Marketing

Anthony Penree
45 Prospect Ave
Albany, New York 12206

U.S. POSTAGE PAID
ALBANY, NY

PERMIT #370

What if you die withoout a will?
Your state’s laws will dictate who 
gets your assets. For example, in 
Texas, assets would go into state 
probate and be divided among 
relatives—eventually. 

SCAN TO
SCHEDULE AN 
APPOINTMENT

REALITY CHECK!
Without a will, 

your state decides 
who gets your assets

—and minor kids! 

So, if you want to have a say in
who inherits your assets—complete an estate strategy! It is not too 
costly, difficult or time consuming! The hardest part is starting.

I’ll help you start and work with an estate attorney to draft a proper 
estate strategy that fits your situation.

Schedule a call now to get started.
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Statistics contained in the book, 
What they Don’t Teach You at 
Harvard Business School, are eye-
opening: 84% of adults had no 
specific goals, 13% had unwritten 
goals and only 3% had specific, 
written goals. 

After 10 years, researchers found 
that the group who had written goals, 
earned ten times as much as the 

other 97% of participants, on average. 59

My job is to help people write and move toward their financial 
goals. Contact me today to get started! SCAN TO

SCHEDULE AN 
APPOINTMENT
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EMERGENCY ALERT
Today is National Glazed Spiral Ham Day

Today, 12:00 PM

Delivered

Even Einstein Didn’t Understand Taxes
Albert Einstein apparently found taxes  
more inscrutable than theoretical physics.  
He once said, “The hardest thing in the 
world to understand is the income tax”  
(that is, according to Leo Mattersdorf,  
the math genius’ tax preparer).
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FINANCIAL FUTURE AT RISK?
ARE YOU PUTTING YOUR LOVED ONE’S
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Life Insurance Trivia
Question 2/10

What is the estimated yearly cost 
for a $250,000 term life policy for 
a healthy 30-year-old?

$2,500

$750

$1,000

$160
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Anthony,

Want to pay off your credit cards?
You Can! First, draft a budget, cutting unnecessary expenses and list 
your debts. Pay off the smallest balance as fast as you can, while paying 
minimum payments on the rest. Then tackle the next smallest balance. 
You’ve set off a chain reaction. Your credit card debt is falling away like 
a row of dominos. Remember to stop charging more than you can afford 
each month!  

Contact me today to learn how I can help you!

CALL NOW TO REDEEM!

COMPLIMENTARY
FINANCIAL REVIEW

I specialize in helping people get their 
financial life in order—and keep it on track—

from start to finish. I can help you, too!  

SCAN TO
SCHEDULE AN 
APPOINTMENT
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CALL NOW TO REDEEM!

COMPLIMENTARY
CONSULTATION
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Account Manager

Investment volatility is a fact of life. So, it’s important to cling to these well-known basics and 
stay the course:

Remain Calm, Stay Invested and be Patient - Even the experts cannot predict when 
markets may turn. 

Stick to Your Strategy - Maintain a diversified* portfolio that’s aligned with your goals, time 
horizon and risk tolerance. 

*Diversification cannot eliminate the risk of investment losses. Past performance won’t guarantee future results. 
An investment in stocks or mutual funds can result in a loss of principal. 

Please call me today for your complimentary consultation!

Let’s get to know each other! Listening to 
your money concerns is how I learn what 

answers and solutions will help ease stress 
about your financial future.

Every major bear market through 2019

Source: https://www.morningstar.com/features/what-prior-market-crashes-can-teach-us-in-2020

EVENTUALLY RECOVERED
AND REACHED NEW HIGHS.
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Even Einstein Didn’t Understand Taxes
Albert Einstein apparently found taxes  
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WHAT’S YOUR VISION OF RETIREMENT?

LET’S TALK AND HELP BRING YOUR VISION INTO FOCUS
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National Get to Know Your Customers Day

Emma Watson’s Birthday

Tax Filing Day

YOUR RETIREMENT SAVINGS CONTRIBUTION DEADLINEYOUR RETIREMENT SAVINGS CONTRIBUTION DEADLINE

April 15thApril 15th

Tax season is probably the only opportunity 
all year for you to squeeze in the time to see 
if there’s a way to increase the amount you’re 
saving for retirement. 

That’s totally understandable for most Gen Xers. 
Unfortunately, responsibilities leave little time for 
yourself—not to mention your financial life. It is 
hectic, stressful and financially demanding. 

Consider making a contribution to traditional 
IRA, which can be a powerful retirement-savings 
tool—and may reduce your tax bill if you qualify, 
but you need to understand the rules. 

I can work with your tax professional to help 
get this done—and position your investment 
to coincide with your goals and risk tolerance.  
Call me today!

I pride myself in developing long-term relationships 
with my clients. 

SCAN TO
SCHEDULE
A REVIEW

THERE’S STILL TIME TO INVEST FOR RETIREMENT 
AND CUT TAXES!*

Karen Petrucco
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the publication’s provider by LTM Marketing Specialists LLC, an unrelated third party. This was not written or produced by the named representative.

* Distributions from traditional IRAs are taxed as ordinary income and, if taken prior 
to reaching age 59 ½, may be subject to an additional 10% IRS tax penalty. 

1-800-243-5334
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Last year’s pandemic certainly highlighted how fragile life is 
and the need for life insurance among adults of every age. 
Yet it’s human nature to avoid thinking about death — not 
to mention planning for it. 

The LIMRA Barometer and Life Happens studies revealed 
one clear fact: Americans understand the importance of 
protecting their family’s financial future with life insurance 
but think they cannot afford to do so.

There are a multitude of different types of coverage 
designed to meet every family’s needs and budgets. And 
just like paying car insurance, you can automatically pay the 
premiums on terms you choose. So, put your money where 
your heart is and then kick it.

How much life insurance should you buy? 
The answer varies wildly, but we know that “how much” 
changes as life changes. The important question to ask is, “How 
much insurance should you carry?” There are a variety of life 
circumstances that can influence your answer.  These decisions 
are important, but do not have to be difficult. I can help!

WHAT ARE YOU WAITING FOR?

WHAT’S YOUR LIFE INSURANCE PLAN?

LET’S TALK TO REVIEW YOUR OPTIONS

SCAN TO
SCHEDULE
A REVIEW

1-800-243-5334

Dear Patricia,

$160$160
ANSWER:

Many people overestimate the 
cost of life insurance.

Many Americans
believe the estimated

yearly cost for a $250,000
term life policy for a healthy 

30-year-old is $1,000 or more 
when, in actuality,

it’s closer to $160 per year.
Life Happens and LIMRA, 2019 Insurance 

Barometer Study

Karen Petrucco
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CONTACT ME FOR A FREE CONSULTATION
TO LEARN HOW I MAY BE ABLE TO

HELP KEEP MORE MONEY IN YOUR POCKET.

Dear

Could your paycheck be bigger? Probably!  
According to the IRS, the average 2019 tax refund, 
received by 75% of Americans, was $2,535. That’s an 
average of $211 that these taxpayers are overpaying  
in withholding taxes each month! Are you one of them? 

A tax refund is not a windfall. It is YOUR hard-earned 
money that the government has held for you—interest 
free. Rather than sending that much to the government  
to hold for you until tax time, wouldn’t you rather use your 
money to pay bills or better yet, invest for retirement? 

Give yourself a raise!
You can adjust your withholding anytime. Go to
https://apps.irs.gov/app/tax-withholding-estimator to 
calculate how much you need to withhold so you do not 
have to pay in more at tax time. Then complete Form W-4 
and submit it to your employer. Ka-ching!
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I PRIDE MYSELF IN BEING THE FINANCIAL 
PROFESSIONAL YOU CAN TRUST TO:

SCAN TO
SCHEDULE AN 
APPOINTMENT

Listen! I’ll get to know you, your goals and understand your financial situation. 

Life’s hectic. Let me help you organize a realistic spending and savings plan. 

When it rains and pours. Let’s figure out how to protect you from the unexpected. 

Explore opportunities. Find ways to help make funding college for kids affordable. 

Focus on YOU! Make saving for retirement a priority and help keep it that way.
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CALL ME IF YOU
WANT SOME HELP

THINGS WE COULD TALK ABOUT:
When do you want to retire? Let’s set a target retirement date. 

Do you want to cut spending and save more? Let’s create a spending plan. 

Dreaming of a new house? We’ll work that into the plan.

Would you like to live debt free? Let’s schedule payments.

Would unexpected expenses upset your plan? Let’s save up ahead of time.

Do you have short term goals? Let’s plan for them in a reasonable way.

TOP 5
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Dear Anthony,

According to the Experian 2020 State of Credit report,  
the average millennial consumer has about $27,251 in  
non-mortgage debt. That debt and some misconceptions 
about money are preventing them from saving as much as 
they should. 

A recent LendingTree survey found 47% of millennials have 
the misconception that they shouldn’t invest until they’ve 
paid off all their debt. But low interest debt should not stop 
you from saving, too.  

It’s important to recognize that delaying retirement savings is 
especially costly in the long run. Finance 101 dictates that 
the earlier a person starts investing, the more money that 
person will have by retirement, because of compounding.

Want to invest and save for retirement? Allow me to be your 
resource for this and more. Together we can create a lifestyle 
plan that sets a strong financial foundation for you and your 
family, focus on YOUR goals and reduce money stresses.  
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ABOUT THE PROGRAM
Our Automated Prospecting Program is a turnkey solution that helps you 
target the individuals and families that best fit your business model. Our data 
paired with consistent automated touch points will help you generate more 
qualified sales-ready leads for you each month!

PROGRAM INCLUDES:
 v 12 Direct Mail Targeted Touch Points, 1 per month
 v Use Our Targeted Data or Provide Your Own
 v FINRA Reviewed Content
 v Fully Automated, Turnkey Solution
 v Plan Annually, Pay Monthly

12 AUTOMATED TOUCHPOINTS



OUR EASY ENROLLMENT PROCESS
Go to enrollment 

form online

1 2

4

3

5

3. Build ideal 
prospect profile by 
selecting attributes

5. Cick submit

2. Provide contact 
information for 

personalized imprint

4. Attached your photo, 
logo, and business card

Attributes 1-8 are included with Standard plan, 9-15 are additional with Plus and Premium plans. Custom attributes available upon request.

SCAN TO GET STARTED!
ltmclientmarketing.com/APP
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PROSPECT

PROFILE
ATTRIBUTES
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Products

Home
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Investor 
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Insurance

Estimated
Household
Debt Level

Investment
Risk

Tolerance

Household
Composition

Dwelling
Type

Net Worth

Gender

Age

Location

Education

ALL-INCLUSIVE
PLAN

STARTING AT

$.75
PER PROSPECT

UNLOCK HIGHER RESPONSE RATES
Improved data on consumer behavior has increased 

prospecting list response rates from 2.9% to 4.9% since 2017, 
according to Data Marketing Association.



ABOUT US
At LTM Client Marketing we create and deliver 
customized communications to our client’s customers 
and prospects in the insurance, financial services and 
tax industries.
 
Our goal is to help our clients develop loyal 
relationships and educate their clients through 
communications programs that help brand them as 
the trusted advisor. Our marketing solutions and 
programs do that through strategic and on-going 
touch points with their customers and prospects.

Karen Petrucco | Account Manager
kpetrucco@ltmclientmarketing.com

518-870-1082

Alison Brew | Account Manager
abrew@ltmclientmarketing.com

518-870-1083

Mia Murphy | Designer
mmurphy@ltmclientmarketing.com

518-435-9300

Anthony Penree | Director
apenree@ltmclientmarketing.com

518-870-1081

Call today to schedule a call
with your marketing specialist.

see the products online.
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we’re here to help.


